
Salzinger Sheaff Brock  YTD One Year  Three  Five Years 

Growth ‐0.2% ‐3.9% 7.7% 7.4% 

Growth & Income 0.4% ‐2.6% 6.7% 7.2% 

Moderate Balanced 1.0% ‐2.1% 6.2% 6.8% 

Conserva ve Balanced 1.4% ‐1.0% 4.9% 5.6% 

Re rement Income 1.8% ‐0.8% 4.3% 5.5% 

High Monthly Payout 3.19% 2.59% 3.42% N/A 

Alterna ve 5.1% ‐7.3% ‐3.5% ‐2.8% 

Index          

S&P 500 1.7% 1.2% 11.3% 11.0% 

Russell 3000 && 1.6% ‐0.2% 10.8% 10.5% 

Russell 2000 ## 0.0% ‐5.9% 7.5% 7.0% 

MSCI EAFE @@ ‐0.2% ‐9.3% 1.5% 1.7% 

MSCI Emerging Markets 6.3% ‐17.9% ‐4.6% ‐4.6% 

Barclays Aggregate Bond 3.4% 2.7% 2.3% 3.6% 

Mutual Fund/ETF Comparisons          

Vanguard LifeStrategy Growth & 2.2% ‐2.6% 6.4% 6.3% 

Vanguard LifeStrategy Moderate Growth # 2.6% ‐1.1% 5.5% 5.7% 

Vanguard LifeStrategy Conserva ve Gr @ 3.0% 0.3% 4.6% 4.9% 

Vanguard LifeStrategy Income ^ 3.2% 1.5% 3.5% 4.1% 

DB Commodity Index Tracking Fund ! 9.1% ‐20.3% ‐17.8% ‐14.5% 

We group similarly managed accounts into five core account styles (Growth, Growth & Income, Moderate Balanced, Conservative Balanced and Retirement Income) 
identified by their general level of conventional investment risk, and two specialty account styles (High Monthly Payout and Alternative). We present these net-of-fee 
results in the following table. (For the sake of comparison, we also include returns for various indexes and mutual fund/ETFs.)  

YTD through April 30, 2016. PLEASE SEE IMPORTANT DISCLAIMER ON BACK. Note: &&A good measure of the broad market,  ##Small-cap stocks. @@Developed market foreign stocks. 
Style Comparisons: &A good comparison for SSB Growth and SSB Growth & Income. #A good comparison for SSB Moderate Balanced. @A good comparison for Salzinger Sheaff Brock, 
LLC (SSB) Conservative Balanced. ^A good comparison for SSB Retirement Income. !A reasonable comparison for SSB Alternative. Composites include all fully discretionary accounts includ-
ing those accounts no longer with the firm of reasonable size that are substantially invested in accordance with the composite strategy or style. Returns are presented net of management fees 
and all trading expenses, and the reinvestment of all income. Net-of-fee performance was calculated using actual management fees,. Actual advisory fees and transaction fees will vary de-
pending on, among other things, the portfolio, account size, and activity. Fees are described in SSB’s ADV Part 2A. The securities mentioned in this report can be, and often are, owned by 
clients and employees SBIA. Past performance is not indicative or a guarantee of future results. (continued on back) 

I wrote in last month’s update that we had been lagging a bit recently 
for a variety of reasons, including our exposure to small‐cap and inter‐
na onal stocks, a slight overweight to growth equi es (as opposed to 
‘value’) and an avoidance of exposure to long‐term bonds. (Of course, 
the fact that we charge management fees also impacts our returns rela‐

ve to unmanaged indexes.) As was the case last month, however, the 
three‐ and five‐year annualized returns of composites of our accounts 
have outpaced returns for the same periods of Vanguard Lifestrategy 
asset alloca on funds, which we believe to be reasonable comparisons 
in the mutual fund world. 

As long‐term readers or clients know, I focus most of my market fore‐
cas ng efforts on fundamental factors, especially valua on, interest 
rates, infla on, Federal Reserve policy and earnings. According to Morn‐
ingstar, the price/earnings ra os (P/E) of the S&P 500 and Russell 2000 
(small‐cap stocks) are 18.8 and 19.5, while that of the MSCI EAFE Index 
(most developed foreign markets) is 15.8. While none of these P/Es sug‐
gests an undervalued market, they are neither so high as to suggest an 
inves ng red light. Meanwhile, interest rates are excep onally low 
(especially on the highest quality fixed income securi es), while infla on 
is inching higher to a level associated with a good U.S. equity market, 
historically. The Federal Reserve suggests a medium‐high probability of 
a rate rise in June, but given global economic condi ons is unlikely to do 
anything dras c. Earnings trends have been nega ve, but mainly in sec‐
tors under some duress, especially energy and materials. Posi ve earn‐
ings surprises are outpacing nega ve surprises by a modest amount, 
indica ng that analysts are not overly op mis c.  

I also consider sen ment. Despite the strong performance in equi es 
since the financial crisis, fear is s ll pervasive in the market—a good sign 
that we are not at the top. Many would‐be investors simply want noth‐
ing to do with stocks, and rela vely few investors are downright bullish. 
For example, according to a May 19th email I received from the Ameri‐
can Associa on of Individual Investors, (AAII), op mism for a short‐term 
rise in the stock market is below 20% in its famous AAII Investor Sen ‐
ment survey for just the 30th me in its 29‐year history. 

Add it all up, and ‘neutrality’ toward the market is where I’m at now. 
That means inves ng each account according to the risk profile of the 
individual account, as opposed to tweaking the equity alloca on above 
or below a neutral alloca on for the client. I am staying the course for 
clients, unless they communicate changes in their financial needs and 
goals to me.  

I’d like to devote the rest of this note to news that I hope you find as 
exci ng as I do. We have decided to offer two new investment strate‐
gies for income‐oriented investors. The first is the Closed‐End Income 
Account, which I will design to produce high current income from the 
purchase of eight to 12 income‐oriented closed‐end funds trading at 
a rac ve discounts to their net asset values. As various holdings and 
prospec ve holdings become more or less a rac ve, I will make adjust‐
ments to the account by switching into more a rac ve assets, while 
considering tax efficiency in some cases. I’ll target a risk profile on the 
order of a balanced fund with an orienta on toward credit risk in its 
fixed income por on. (Of course, there is no guarantee that this will be 
achieved.) There will be some sensi vity to equity prices, but I expect 
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Con nued on back 



Thank you for your con nued interest in 
Salzinger Sheaff Brock (SSB), the only source of 

actual personalized money management by me, 

If you are a subscriber to one or both of my newsletters, The No-Load Fund Investor and The Investor’s ETF Report, for every month you are also a client of Salzinger Sheaff Brock, 
my partners and I will pay to extend your current newsletter subscription for one month. In other words, you will get free months tacked on to the end of your current subscription(s). 

The S&P 500 Index is a market capitalization‐weighted index comprised of the 500 stocks with the largest market capitalizations trading in the United States. This is not a managed portfolio and does 
not reflect the deduction of fees or expenses; returns include dividends. The Barclays US Aggregate Bond Index is a broad-based benchmark that measures the investment grade, US dollar-
denominated, fixed-rate taxable bond market in the United States, including Treasuries, government-related and corporate securities, mortgage backed securities, asset-backed securities and CMBS 
(agency and non-agency). DB Commodity Index Tracking Fund (DBC) seeks to track changes, whether positive or negative, in the level of the DBIQ Optimum Yield Diversified Commodity Index Ex-
cess Return™ (DBIQ Opt Yield Diversified Comm Index ER) plus the interest income from the Fund's holdings of primarily US Treasury securities less the Fund's expenses. The Fund is designed for 
those who want a cost-effective and convenient way to invest in commodities. The Index is composed of futures contracts on 14 of the most heavily traded physical commodities in the world. The 
Alternative portfolio is a commodity centric portfolio of ETFs and mutual funds whose constituents’ profits are highly sensitive to general commodity prices. It may perform differently than DBC since the 
composite does not hold futures contracts. Russell 3000 and Russell 2000 indices are market capitalization weighted equity indices maintained by the Russell Investment Group. The 3000 seeks to be 
a benchmark of the entire U.S. stock market, and the 2000 seeks to be a benchmark of the small-cap U.S. stock market. More specifically, they encompass the 3,000 largest, or 2000 smallest U.S.-
traded stocks respecfully, in which the underlying companies are incorporated in the U.S.  The MSCI EAFE Index is an equity index which captures large and mid cap representation across Developed 
Markets countries* around the world, excluding the US and Canada. With 928 constituents, the index covers approximately 85% of the free float-adjusted market capitalization in each country. The 
MSCI Emerging Markets Index captures large and mid cap representation across 23 Emerging Markets (EM) countries. With 835 constituents, the index covers approximately 85% of the free float-
adjusted market capitalization in each country. Indexes are unmanaged and unavailable for direct investment. Benchmark returns include reinvestment of income, but do not reflect taxes, or other fees 
that would reduce performance. Two general types of benchmarks are provided. The first type is a well-known and widely-recognized index, such as the S&P 500 Index and the Barclays US Aggregate 
Bond Index (both described above). These types of indices are not selected to represent an appropriate benchmark with which to evaluate a composite’s performance, but rather to allow for compari-
son of a composite’s performance to that of a widely recognized index. The second type of index is a more narrowly-focused index selected based on one or more characteristics, such as asset class, 
style or strategy. A more narrowly-focused index may have characteristics similar to those of a composite, actual composite holdings will differ significantly from the index. Consequently, use of a nar-
rowly-focused index does not indicate that a composite will achieve returns, volatility or other results similar to the index. Clients should NOT expect performance comparable to the narrowly-focused 
index in an actual account. Securities may be mentioned in a portfolio description, and if so a list of a transactions/recommendations for the trailing 12 months is available upon request. There is the 
chance that market conditions or portfolio performance may deteriorate in the future, and clients may experience real capital losses in their managed accounts. None of the indices may be an appropri-
ate comparison index as our managed accounts may own companies not represented in the benchmarks. Salzinger Sheaff Brock, LLC (SSB) provides this Newsletter for general informational and 
educational purposes, and where appropriate, to assist in explaining the portfolios and composites. It is not investment advice for any person. Information is obtained from sources SSB believes are 
reliable, however, SSB does not audit, verify, or guarantee the accuracy or completeness of any material contained therein. The statements and opinions reflect the judgment of the firm, and along with 
the information from third-party sources and calculations, are made on the date hereof and are subject to change without notice. SSB does not assume liability for any loss that may result from reliance 
by any person upon any material in this Newsletter. Clients or prospective clients are directed to SSB’s Form ADV Part 2A or to one or SSB's representatives for individualized information prior to 
deciding to participate in any portfolio. SSB does not provide tax advice. Clients are strongly urged to consult their tax advisors regarding any potential investment.  

credit markets to be more impac ul on this type of account.  

The second is the ETF Op ons Account, with the objec ve of high 
current income from selling, or ‘wri ng,’ cash‐secured puts and cov‐
ered calls on between five and 10 of the most a rac ve exchange 
traded funds (ETFs) with ac ve op ons markets. For this account, the 
equity market will have more impact. However, with this product, too, 
I will target a risk profile on the order of a typical balanced fund. 
(However, there is no guarantee that this will be achieved.) Unlike 
balanced funds, the ETF Op ons Account will have li le direct expo‐
sure to bonds. 

I will write puts on which I expect the client to earn the full premium, 
or close to it. If the underlying ETF is ‘put’ to the account, I will either 
sell the ETF or write calls on it. I will use fundamental value and 
growth metrics to iden fy ETFs selling at the most a rac ve prices. 

The ‘strike price’ and expira on of the op ons chosen will depend on 
the values available in the market. 

To get started on these new strategies, I need clients to sign up for 
them. So, my partners and I have decided on an extra‐special deal to 
en ce you to establish a new account in either of these strategies. To 
find out what it is, however, you’ll have to call us at 866‐575‐5700, or 
send an email to info@salzingershea rock.com. We look forward to 
hearing from you! 
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